
BETWEEN FRIENDS

The 13th annual dinner and 
auction A Harvest Fest was 
held Nov. 12 by the Church 

of Scientology of the Valley’s 
Women’s Auxiliary and attended 
by an estimated 165 people. The 

event was held at the Angeles 
National Golf Club in Sunland. 

The silent auction included 
hundreds of items and the live 
auction had a dozen, including 
a condo for a week at Mammoth 
Lakes, a skiing or snowboarding 
coaching day with two-time world 
champion Bob Salerno, season 
tickets to the Colony Theatre in 
Glendale, a day’s shopping package 
at the Americana in Glendale, and 
more than 60 OXO utensils to 
fully stock any kitchen. Asian art 
expert and auctioneer Iz Chait of 
IM Chait Gallery in Beverly Hills 
made sure the bidding was fast 
and fun and everyone went home 
happy.

Proceeds will help fund the 
Church of Scientology of the 
Valley’s new building in the San 
Fernando Valley with additional 
assistance to the Glendale YWCA’s 
Domestic Violence Project, 
Edelman’s Children’s Court 
Shelter, Citizen’s Commission on 
Human Rights in Los Angeles, and 
other charitable causes.

For further information, contact 
the Auxiliary at (818) 890-4252.

Women’s Auxiliary Dinner and Auction 
“Harvest” Funds
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Dear Phyllis, 
My husband and I are hoping 
to buy a home within the next 
year. We have made a couple of 
offers which were not accepted. 
One was a bank foreclosure 
and there were multiple offers. 
We made a full price offer but 
the home sold for much more 
than what the bank was asking.  
Is there a formula to determine 
how much higher than asking 
price we should offer when 
multiple offers are in play?  

Anita

Dear Anita,
Each situation is unique 

but there are numerous 
tactics to use to create an 
excellent offer. Experienced 
real estate agents know that 
at a minimum any seller in a 
multiple offer situation wants 
to accept the strongest offer.   

You can strengthen your offer 
by providing evidence of your 
preapproval and verification 
of your down payment. Proof 
of a high FICO score is also 
an important addition to your 

offer package. Contingency 
periods for inspection and 
loan approval should be quick. 
If the property is vacant, close 
of escrow should be within 30 
days (or sooner if possible). 

When the property is 
occupied, your real estate 
agent should contact the 
seller’s Realtor® to learn 
the seller’s preference as 
to closing date. You likely 
wouldn’t want to lose out on 
your dream home because the 
seller desired a 60-day closing 

and you offered 30. 
Your real estate agent 

should try to find out from the 
bank’s agent how many offers 
are in play and how many are 
over asking price. They should 
ask if this is the final counter 
(what is considered highest 
and best) or if the seller will 
counter some of the better 
offers. Although your agent 
should ask, they may or may 
not get an answer to each of 
the questions. 

Unfortunately there is no 

magic formula. Now, you and 
your Realtor® need to review 
comparable listings and sales. 
You need to determine the 
market value and the value of 
the home to you. Then make 
your best and strongest offer. 

Questions About Today’s Real Estate?
Ask Phyllis!

How to determine how much to offer in a multiple offer situation

Phyllis Harb is a Realtor with 
Prudential California Realty. 

She may be contacted at 
(818) 790-7325 or by email 

AskPhyllis@RealtorHarb.com.

Advertising supplement

Experience, Professional Service at GIP
By Jason KUROSU

Opening in August of this 
year, Glenoaks Imaging 
Professionals has already 
established itself as a premier 
imaging center, attracting 
some of the most well known 
physicians in Glendale, La 
Cañada, Burbank and Los 
Angeles. Located on Glenoaks 
Boulevard, Glenoaks Imaging 
Professionals provides 
services for the entire Los 
Angeles region. 

The center possesses a 
combined 30 years of medical 
experience, incorporating 
clinical instructors and 
trained administrative 
staff. GIP offers a variety of 
different services, such as 
MRIs, bone density scans and 
ultrasounds. They hope to 
also add CT scans to their list 
of services in the near future.  

Where GIP sees itself, as 
differing from the norm, is in 
their dedication to both the 

doctors they work with and 
the patients they serve. They 
pride themselves on providing 
their doctors with the most 
information possible and with 
the most efficiency possible, 
thereby allowing for fast, 
reliable and accurate reports. 
Hand delivery of medical 
documents and images 
and ready access to those 
documents through the GIP 
website are two ways in which 
GIP tries to create a smoother 
working relationship with 
their referring physicians.

“Any referring physician 
can log onto our network 
and access images and 
reports anytime through 
the Internet,” said company 
president Rubik Khosrovyan. 
“Our staff trains the doctor 
and staff at no cost.” 

GIP also works to customize 
their reports for their doctors, 
formatting them in the way 
each particular doctor likes in 
order to ensure quicker and 

more efficient service for their 
customers. Khosrovyan feels 
this sets GIP apart from other 
imaging centers in its face-to-
face presence with its doctors. 
Khosrovyan went on to praise 
the doctors who work close 
with GIP.

“As a new business, to 
attract [the doctors] 
and know that 
they’ve said to us, 
‘Wow, your images 
are amazing,’ we 
know we’re headed 
somewhere great.” 

GIP is also a 
teaching facility that 
works with radiology 
training programs 
such as CSUN and 
West Coast Institute. 
Students come to 
the center for their 
clinical instruction 
and gain hands-on 
experience as well. 

“We also accept 
internship programs 

for students who are in the 
process of completing their 
program,” said Khosrovyan, 
who also works as a clinical 
instructor. 

Despite being a new 
business in the area, 
Khosrovyan is confident in 
GIP’s abilities to offer the best 

services and care, citing his 
many years in the field. 

“After working at imaging 
centers for years, we know 
what not to do.” 

For more information, visit 
www.glenoaksimaging.com or 
call (818) 230-3400.

The staff at Glenoaks Imaging Professionals is ready to help you. Shown here from 
left are Abraham Kyoutounyan, MaryAnn Yezadzhyan, Ashley Shakhbandaryan, 
Andre Shakhbandaryan, Taron Serobyan and Rubik Khosrovyan


